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This is your Mental Golf Report.  It tells you what you like about golf, your active golf
style,  what motivates you to play the game well,  and how you are likely to play when
under stress.  Use this information to help you reach your personal playing potential.
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Page 1: Type of Golf (Pin)

The Pin is used to describe the type of golf-related interests people have. Interests 
towards  the  top  of  the  Grid  emphasize  direct  involvement  with  competition.      
Interests towards the left of the Grid emphasize the results of the golf game.  

Interests typical of
this quadrant are:

   manufacturing/designing
      clubs
   getting bottom line golf
      results
   solving practical problems
   competing in tournaments
   playing for short-term
      tangible results

Interests typical of 
this quadrant are:

   competitive team play
   wagering on play
   hosting golf events
   persuading others to play
   giving advice
   competing for status, image

Interests typical of
this quadrant are:

   systematic play
   golf course management
   taking lessons to fine tune
      the details of the game
   focusing on mechanics
   consistency and control

Interests typical of
this quadrant are:

   learning by observing 
      others
   seeing beauty of the course
   playing to relax and 
      reflect
   finding creative ways
      to play a shot
   managing the mental side 
   playing against yourself

Interests   towards  the  bottom  of  the  Grid  place  less  emphasis  on  individual    
competition.  Interests towards the right of the Grid emphasize the total process of 
play rather than just the score.  
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Page 2: Type of Golf You Prefer (Pin)

The type of golf related interests you prefer is described by the Pin. Your Pin is in 
the  RED  quadrant.    You  enjoy  golf  with a very practical emphasis, preferably  
offering you tangible, visible and immediate results.  

People whose Pins are in this
quadrant like competitive team
play and an exciting match
more than you do.

People whose Pins are in this
quadrant like pre-shot routines,
mechanics and course management
more than you do.

People whose Pins are in this
quadrant like to play within
their limits and emphasize
rhythm and feel
more than you do.

Your RED Pin shows that you like to:
          focus on score
          cure swing faults
          compete in tournaments
          play for short-term tangible results

Birkman Direct® by Birkman International, Inc.
Copyright © 1989 - 2002, Roger W. Birkman, Ph.D. Houston, Texas. All rights reserved.

Only Birkman-certified consultants or persons working under the direct supervision of such consultants,
are authorized to give you information on this page.



TM

D00011  GREG SAMPLE
Page 3: Mental Golf Styles (Ball)

The  Golf  Ball  is  used  to  describe  people's  Usual  Playing  Styles.     Golf Balls  
towards the top of the Grid describe more outgoing, forceful  golf styles.  Golf Balls 
towards the left of the Grid describe  more objective and detached golf styles.  

Your Usual Style in this 
quadrant:

     focus on immediate results
        and competitive 
        advantage
     at ease with other golfers
     fast-paced, first to finish
     deal directly with 
        problems or annoyances
     make quick decisions

Your Usual Style in this
quadrant:

     high level of energy and
        enthusiasm
     organize informal rivalry
     flexible with the rules
     interact with others while
        you play
     take risks on course
     entertaining and sociable

Your Usual Style in this
quadrant:

     take time to prepare and
        set up
     concentrative and focused
        throughout the round
     cautious in approach
     play the sure shot
     know and follow the rules
     consistent in your 
        pre-shot routines

Your Usual Style in this
quadrant:

     patient even in the rough
     play at an even pace
     selective about golf 
        partners
     give careful thought to
        each shot
     reflect on proper swing
        feel 
     positive about play

Golf  Balls  towards  the  bottom  of  the  Grid  describe a more reserved and  
conservative golf style. Golf Balls towards the right of the Grid describe more 
emotionally-driven, reflective golf styles.  
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Page 4: Your Mental Golf Style (Ball)

Your  most  productive  playing style is described by the Golf Ball. Your Golf Ball is  
in the BLUE quadrant, but it is close to the Green quadrant.  When you are playing 
your best, you are generally  insightful and enthusiastic.  

People whose Golf Balls lie in
this quadrant tend to be more
focused on the score and
action-oriented on the course
than you are.

People whose Golf Balls lie in
this quadrant tend to be more
outwardly enthusiastic and
competitive on the course
than you are.

People whose Golf Balls lie in
this quadrant tend to be more
organized and concentrative
on the course than you are.

Your BLUE Golf Ball shows that usually you are:
          thoughtful and reflective
          insightful and positive

You also tend to be:
          competitive
          enthusiastic
          assertive
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Page 5: Golf Needs (Club)

The Golf Club describes the kind of environment or motivation you need to achieve 
your  best  Golf  Style.    People  with  the  Golf  Club  towards  the  top  of the Grid  
respond best to an environment which is open, direct, and fast-paced.  People with  
the  Golf  Club  towards  the  left  of  the Grid need an environment that is objective  
and logical and produces results.  

People with the Golf Club in 
this quadrant need:
   
   group interaction
   to keep the pace of 
      play moving quickly
   to be offered rewards and 
      recognition for winning
   direct and logical feedback

People with the Golf Club in 
this quadrant need:

   to keep competition friendly
   to be assertive
   flexibility with rules and
      mode of play
   recognition for success

People with the Golf Club in 
this quadrant need:

   to be consistent in your 
      routines and orderly
   to play by the rules
   to eliminate distractions
   to be factual and objective 
      in evaluating play

People with the Golf Club in 
this quadrant need:

   to stay positive even when 
      playing poorly
   to not feel rushed by the 
      pace of play
   to have time for difficult
      shotmaking decisions
   to have individual support
      on the course

People  with  the  Golf  Club  towards  the  bottom of the Grid need an environment  
which allows a low-keyed approach.  People with the Golf Club towards the right of 
the Grid respond well to an environment which allows feelings to be expressed.  
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Page 6: Your Golf Needs (Club)

The support you need to develop your best approach to the game is described by 
the  Golf  Club.   Your Golf Club is in the GREEN quadrant.  To be most effective,  
you need to  be assertive and enthusiastic.  

People whose Golf Clubs lie in
this quadrant need more
opportunity to win in
challenging golf situations
and high energy golf rounds
than you do.

People whose Golf Clubs lie in
this quadrant need time to
prepare and a more predictable
golf environment than you do.

People whose Golf Clubs lie in
this quadrant need more
personal encouragement and
time to think through each
shot than you do.

Your GREEN Club shows that you are most comfortable when:
          you feel a sense of control
          you have personalized incentives to win
          unnecessary rules are kept to a minimum
          your partners are sociable and like to have fun
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Page 7: Golf Under Stress (Club)

The  Golf  Club  also  describes  your  Golf Stress Behavior -- your behavior when  
your  needs are not met while playing.  People with the Golf Club towards the  top  
of the Grid become too forceful and outspoken under stress.  People with the Golf 
Club towards the left of the Grid become detached and analytical under stress.  

Under stress people with the
Golf Club in this quadrant:

   overcompensate with force
   become impatient with
      others on the course
   are finding things to keep
      them busy while playing
   speed up the pace of play

Under stress people with the
Golf Club in this quadrant:

   are easily distracted
      on the course
   become domineering while
      playing
   fail to follow plan agreed
      upon on the first tee
   avoid personal responsibility
      for poor performance

Under stress people with the
Golf Club in this quadrant:

   become over-insistent on 
      golf rules
   resist necessary change 
      while playing
   are reluctant to confront 
      fellow competitors
   are prone to paralysis
      by analysis

Under stress people with the
Golf Club in this quadrant:

   ignore social convention
      on the course
   become indecisive with
      club selection
   are easily embarrassed and
      want to quit
   see the worst possibilities

People with the Golf Club towards the bottom of the Grid become withdrawn and 
quiet  on  the  course.    People  with  the  Golf Club towards the right of the Grid  
become more sensitive and subjective while playing.  
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Page 8: Your Golf Stress Behavior (Club)

Your  golf  under  stress  is  described  by  the  Golf Club.  Your Golf Club is in the  
GREEN quadrant.  When under stress you may become argumentative and resist 
necessary golf rules.  

Under stress, people whose
Golf Clubs lie in this
quadrant become more
impatientand insensitive
during the round than you do.

Under stress, people whose
Golf Clubs lie in this
quadrant become detached
and more inflexible while
playing than you do.

Under stress, people whose
Golf Clubs lie in this
quadrant become more overly
sensitive and withdrawn
while playing than you do.

Your GREEN Club shows that your stress behavior may include your being:
          domineering with the group
          inclined to take unrealistic risks
          easily distracted while playing
          disorganized on the course
          defensive with others during the round
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Page 9: Your Mental Golf Style

This page provides a summary of the information presented in the preceding 
pages. The characteristics of your Pin, Ball and Club are described below.  

(Red): You enjoy golf with a practical emphasis, preferably offering you
tangible, visible, and immediate results.

(Blue): You tend to be insightful and persuasive when you are playing to your golf potential.

(Green): You play your best with other golfers who are aggressive and enthusiastic.
Under stress, you can become domineering and distracted.
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